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	Key Account Manager
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	Position
	Key Account Manager

	Location
	San Vittore Olona, MI, Italy

	Employment Type
	Full-time

	Sector/Division
	Refinery Services

	RAL
	Proportional to experience (Fixed+Bonus)

	Contract Type
	CCNL Commercio

	Reporting
	Refinery Services Division Director

	Area of Operation
	Global




	Overview

	Chematek wishes to hire a well-motivated, formidable and experienced individual to delineate and contribute in developing its global IT platform. This individual will be joining a group of talented individuals who have identified an opportunity in building a high-growth company. The environment is challenging and rewarding, and high-performance and driven individuals will thrive.



	The Company

	Chematek is a technical, integrated and industrial services distributor focusing on the fields of fine chemicals; petrochemicals; engineering, procurement & construction (EPC) and lubricants. It operates across 9 well-woven geographical centres with an HQ in Northern Italy.
Chematek is privately owned and has been in existence for over 40 years. The company has a mission to develop markets and commercialise best-of-breed and differentiated products in its chosen fields, whilst maintaining excellent, dependable and reliable service and delivery to its wide range of global clients. 



	Role Description

	Commercialize Chematek’s petrochemical range with particular focus on sulfiding service, fuel and oil additives, other specialty chemicals used mainly in refineris.
You will work in an energetic team and play a critical role to deliver significant growth for the firm. You will do so by leveraging internal and external networks with the main target of presenting winning bids to high value tenders and RFQ’s.
In this process you will collaborate with different functions in the company to elaborate price calculations, to formalize offers and to properly upload them in the customer’s portals with the help of a Trade Support Specialist.
You will regularly prepare reviews of the ongoing bidding processes with your BU Director to monitor needs of support.
You will contribute to go/no go analysis after careful review of the bid’s technical, commercial, contractual documentation to ensure full alignment with Chematek’s business values and strategy.
You will reinforce the action of a Trade Support Specialist in maintaining personal contact with customers and ensuring monthly forecasted volumes for your area are realized.
You will use our CRM and IT systems on a daily basis to promptly share reports and intel on the market and your activity with customer
Critical to your success in this role will be the ability coordinate sales activities with different team members making sure that deadlines are met.




	Candidate Requirements

	· STEM University degree preferred.

	· 5+ years of experience in this field is preferred but not required.

	· Excellent industry knowledge.

	· Strong time management skills.

	· Ability to coordinate multiple tender processes simultaneously effectively.

	· Business acumen and integrity.

	· Analytical and deadline driven.

	· English command both written and oral is a must, other languages are a plus.



APPLY NOW
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